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Woodland Retreat (57%) 
 

 Recreation and beauty 
  
 Service/white collar 

workers 
  
 Want help 
  
 Appeal to sense of 

responsibility 

Types of owners 



Working the Land (18%) 
 

 Aesthetics and 
investments 

  
 Farmers/blue collar 

workers 
  
 Skeptical, but want 

information 
  
 Affirm outdoorsy lifestyle 
  
  

Types of Buyers Types of owners 



Uninterested (23%) 
 

 Part of property 
 Heirs and privacy 

Supplemental Income (2%) 
  
 Financial investment 
 Large tracts 
 

Types of Buyers Types of owners 



2. Beauty 1. Nature 

3. Privacy  

5. Heirs  

Top Reasons for owning 

4. Hunting 









39% Forest Cover 
2.46 million acres 







Forest Land Area 
(thousand acres) 
 

72% private 





•to educate realtors on the economic, ecological and 
social importance of forest ownership while helping 
them become versed in the various opportunities and 
incentives that exist for forest owners 

•to enhance the marketability of participating real 
estate professionals by teaching  them  to better 
understand their product, properties with woodlands, 
and a growing sector of clientele, prospective 
woodland owners.   
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Real Forestry for Real Estate 





Maryland Real Estate Commission  



Maryland Real Estate Commission  







•Value of Owning Woodlands 

•Maryland Woodland’s – Why they look they way they do? 

•Who are these potential clients and why are they buying land? 

•Forest Ecology  

•Owning Woodlands 101 

•Common Trees (and their saleable attributes) 

•Discussion of Resources  

 

3 hour Course or 3 CEU’s 









1. Your Woods are Working for You  

2. The Woods of Maryland 

3. Your Woods and Your Wallet 

4. Keeping Your Woods Working for You  

5. Helpful Organizations 





6 courses 
 
140 participants 

Real Forestry for Real Estate Course 



“You Guys Rock!” 
 
“I am recommending this course 
to my colleagues”  
 
“Best Real Estate course I’ve ever 
taken” 
 
 



“Finally, something different” 
 
“I normally yawn at these 
things, but I didn’t yawn once” 
 
 



“It looked like it didn’t suck” 





Real Forestry for Real Estate II – 
Allegany College, April 2015 
  

Real Forestry for Real Estate for 2015 
• Offer again with existing partners 
• Washington County  
• Maryland Association of Realtors Conference 



Spring of 2015 









Questions?  


